Aequatora s.n.c.

T Loyl ]
( ek e A



Wh we are
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» Co-foundersof Aequatoras.n.c. are professioné}f;‘? \
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» Start upin December 2017
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» Directors: Luigi Astengo - Giorgio Gazza

» Locations: Genoa=Parma (ITALY)
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Whowe are

»> LuigiAstengo

il

Electrical Engineering Degree in 1983 (110/110NAGERSh OROENE “f I S HES? m,w“'??- Tk, ?
Olivetti Systems and Networks until 1998: "R&D - Product Plan” arketing & Sales Maqéger e

Burgo Group until 2016: International Key Account Manager - Sales Directgr
Wood pulp Procurement Manager

Member in the industrial associationof Woodm'pulp buyérs in Europe



Whowe are

» Giorgio Gazza

Economic:Sociology degree in 2004

Sicem Saga spa: woodpulp production untit2006 SN
Logistic mangement Sl o {
& g
Technical purchasing
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Maintenance manager Gl

Member of Unindustria Reggio Emilia -



What we do

» Weare a sale intermediation company (busmesga,f"
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» Our activity is commission based; ﬁfg, |
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» Our general policy is not «to buy and resell;
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» Our contacts are both domestic (Italy) and international*t™ estand East Europe India,’ Egypt Afrlca

Middle East, Asia, North America);

,(7'4

o
T
oF
A e

» Qur.local partners for sales are agents/traders who know very well their local markets for paper and’,
pulp (other commodities are also included for some channels);



Why we do it better
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» Ourskills are complete: they range from wood pulm

d oy apefs, ggﬁtalnerboards and
tissU@ papers; ~ # A ™ i | 5
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» We have update knowledge of market trends foralk the -oduc f ®main geographlcal abgas

> Our company is slim and with limited overhead;eve ijthingsoe

calls; typically we know our counterparts since long timeancil
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ugh emarls phone caIISrand Skype ,
al trustis already there £ | :

» There are no extra costs for our partners: commissions are paid only after real sales are achleved'

» There are no risks for our partners: they.may decide to accept or.decline any new business we propose; sale
conditions, credit terms and order administration will'be up to them



Woodpulp
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» Wehave deep knowledge and commercial experie@g@i rds
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mechanical;pulp
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chemical pulp oty Y

bleached and unbleached pulp
» We have technical knowledge of the use ofthe different pulp gradesin théﬁi;).roduction processes;

» We have all the necessary and up to date contacts to sell efficienjtqu in Ita"l:y (direct sale to buyers);
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graphic papers;and boards
specialty papers
containerboards
tissue papers i

» Both prime makings and stock business
> Industry trend: fast conversion of production.capacityin Europe f from graphlc papers to specialty papersand

containerboards;
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How can we help you

Sourcing: . paper from mills in Italy and abroad;gzgg ‘f
.paper for recycling (PfR) from North America;

» Sale: . North Africa and Middle East;

. Greete.and East Europe; } |
. India, SEA, Australia and New Zealand; %

> Logistic: . assistance in import/exportfrom Italy and other countriess

» Procurement: . assistance in wood pulp procurement from-any supplier;

» Consultancy: . assistance in pulp & paper market/industry analysis;



Luigi Astengo
Belvedere Luigi Montaldo, 1
16124 Genoa - ITALY
mobile:+393835 8103158
e-mail:

Skype: Luigi Astengo +39 347 7126343

Contacts
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Skype: Giorgio Gazza +39 340 4836839
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mailto:luigi.astengo@aequatora.com
mailto:giorgio.gazza@aequatora.com

